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DETAILED ACTION 
Status of the Claims 

1 . This office action is in response to the amendment filed on January 3, 2005. Claims 
1-34 and 36-39 are pending. Claims 1,18 and 36 are amended. Claim 35 is canceled. 

Response to Arguments 

2. Applicant's arguments filed January 3, 2005 have been fully considered but they are 
not persuasive. 

Applicant argues that Ginter (U. S. Patent 5,892,900) fails to the newly added 
limitation that accepting a selection of a receiver said form a plurality of receiver sides. 
Examiner respectfully disagrees because this limitation is taught by Ginter as pay-per- 
view (column 54 lines 37-56). 

In response to applicant's argument that there is no suggestion to combine the 
references, the examiner recognizes that obviousness can only be established by 
combining or modifying the teachings of the prior art to produce the claimed invention 
where there is some teaching, suggestion, or motivation to do so found either in the 
references themselves or in the knowledge generally available to one of ordinary skill in 
the art. See In re Fine, 837 F.2d 1071, 5 USPQ2d 1596 (Fed. Cir. 1988) and In re 
Jones, 958 F.2d 347, 21 USPQ2d 1941 (Fed. Cir. 1992). In this case, Ginter teaches 
the digital image being transmitted including pictures (column 59 lines 28-30 and 
column 283 lines 5-12), Ginter also teaches an image scanner for converting a 
document into digital image (column 299 lines 36-42). Ginter does not explicitly teach 
the image scanner is a photographic image scanner for converting a picture on a 
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photographic film into a digital image. However, Ginter specifically states that "Almost 
any sort of transaction you can think of can be supported by virtual distribution 
environment" (column 53 lines 53-54), and Garf inkle (U. S. Patent 6,017,157) teaches 
an image scanner that converts a picture on a photographic film into a digital image 
(column 2 lines 53-61 and column 3 lines 34-51 and Figs. 1, 3). It would have been 
obvious to one of ordinary skill in the art at the time the inventions was made to allow 
the image scanner in Ginter' s teaching to be a photographic image scanner for 
converting a picture on a photographic film into a digital image because it would allow 
the picture related data to be better captured, efficiently stored, and later to be better 
distributed. 

Claim Rejections - 35 USC § 103 

3. The following is a quotation of 35 U.S.C. 103(a) which forms the basis for all 
obviousness rejections set forth in this Office action: 

(a) A patent may not be obtained though the invention is not identically disclosed or described as set 
forth in section 102 of this title, if the differences between the subject matter sought to be patented and 
the prior art are such that the subject matter as a whole would have been obvious at the time the 
invention was made to a person having ordinary skill in the art to which said subject matter pertains. 
Patentability shall not be negatived by the manner in which the invention was made. 

4. Claims 1-34 and 36-39 are rejected under 35 U.S.C. 103(a) as being unpatentable 
over Ginter et al., U. S. Patent 5,892,900 in view of Garfinkle et al., U. S. Patent 
6,017,187. 

As to claim 1 , Ginter teaches an image commercial transactions system 
comprising (Fig. 1): 

a) A reception dealer having an image scanner for converting a document into a 
digital image and for accepting a sale of said digital image with a handling 
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condition associated with said digital image and for accepting a selection of a 
receiver side from a plurality of receiver sides, for selling said digital image with 
said handling condition in a digital data format, and for transferring said digital 
image with said handling condition in said digital data format to said selected 
receiver side via an Internet line so that said digital image is developed at said 
selected receiver said into a printed picture modified based on said handling 
condition (column 53 lines 39-60 and column 54 lines 26-56 and column 299 
lines 36-42 and Figs. 1 , 1 5A; specifically, "a handling condition" corresponding to 
the "rules and controls" in Ginter's teaching, and the digital image is delivered in 
a restricted format at the consumer side according to the handling condition); 
b) A charge accounting dealer for effecting an electronic charging accounting 
transaction for the purchase of said digital image with said handling condition in 
said digital data format, and accepting a request from a customer to purchase 
said digital image (column 55 lines 44-60 and column 58 lines 23-63 and Figs. 
1A, 3-4). 

Ginter teaches the digital image being transmitted including pictures (column 59 
lines 28-30 and column 283 lines 5-12), Ginter also teaches an image scanner for 
converting a document into digital image as discussed above. Ginter does not explicitly 
teach the image scanner is a photographic image scanner for converting a picture on a 
photographic film into a digital image. Garfinkle teaches an image scanner that 
converts a picture on a photographic film into a digital image (column 2 lines 53-61 and 
column 3 lines 34-51 and Figs. 1, 3). It would have been obvious to one of ordinary skill 
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in the art at the time the inventions was made to allow the image scanner in Ginter"s 
teaching to be a photographic image scanner for converting a picture on a photographic 
film into a digital image because it would allow the picture related data to be better 
captured, efficiently stored, and later to be better distributed. 

Ginter does not specifically teach the reception dealer shows a thumbnail image 
associated with said digital image to a customer. However, Garfinkle teaches 
displaying thumbnail images to a user (column 5 lines 10-29 and column 6 line 56 - 
column 7 line 15). It would have been obvious to one of ordinary skill in the art at the 
time the invention was made to allow the reception dealer in Ginter's teaching to include 
the feature of displaying a thumbnail image to the customer so that the customer is able 
to quickly and easily view the image. 

As to claim 2, Ginter teaches said reception dealer generate predetermined 
additional information for said digital image, and distributes said generated additional 
information in a digital format, along with said handling condition data containing 
information of a selling price of said digital image data (column 54 lines 26-56). 

As to claim 3, Ginter teaches said reception dealer distributes said additional 
information data containing information as to a payment condition for purchasing said 
digital image data, information as to a recorder's name of said digital image data, 
information as to a recorder's history of said digital image data, information as to a type 
of data format of said digital image data, information as to advertisement data 
synthesized with said digital image data, text information data synthesized with said 
digital image data, and processing information data synthesized with said digital image 
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data (column 24 lines 24-53 and column 54 lines 26-56 and column 317 lines 22-42 and 
column 320 lines 2-20). 

As to claim 4, Ginter teaches said reception dealer distributes said digital image 
data subjected to a scrambling process (column 59 lines 48-54). 

As to claim 5, Ginter teaches said reception dealer distributes said additional 
information data containing information as to whether said digital image data is 
subjected to said scrambling process (column 59 lines 48-67). 

As to claim 6, Ginter teaches said reception dealer distributes said additional 
information data containing predetermined key data useful in said scrambling process 
for said digital image data (column 59 lines 48-67). 

As to claim 7, Ginter teaches said reception dealer distributes said digital image 
data subjected to a masking process (column 150 lines 35-43). 

As to claim 8, Ginter teaches said reception dealer distributes said additional 
information data containing information as to whether said digital image data is 
subjected to said masking process (column 150 lines 35-43). 

As to claim 9, Ginter teaches a delivery dealer for receiving and delivering said 
digital image with said handling condition data to a purchaser (column 54 line 18 - 
column 55 line 31). 

As to claim 10, Ginter teaches said delivery dealer synthesizes said 
advertisement data contained in said additional information data and said digital image 
for delivery to said purchaser (column 317 lines 22-42 and column 320 lines 2-20). 
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As to claim 1 1 , Ginter teaches said delivery dealer synthesizes said text 
information data contained in said additional information data and said digital image 
data for delivery to said purchaser (column 317 lines 22-42 and column 320 lines 2-20). 

As to claim 12, Ginter teaches said delivery dealer synthesizes said processing 
information data contained in said additional information data and said digital image 
data for delivery to said purchaser (column 317 lines 22-42 and column 320 lines 2-20). 

As to claim 13, Ginter teaches a delivery dealer for receiving and delivering said 
digital image data with said handling condition to a purchaser, wherein said delivery 
dealer performs a descrambling process of said digital image data based on said key 
data contained in said additional information data for delivery to said purchaser (column 
54 line 18 - column 55 line 31 and column 59 lines 42-67). 

As to claims 14-16 and 30-32, Ginter teaches said delivery dealer synthesizes 
said advertisement data, said text information data, or processing information data 
contained in said additional information data and said digital image data for delivery to 
said purchaser as discussed above (column 317 lines 22-42 and column 320 lines 2- 
20). 

Ginter does not specifically teach the reception dealer changes said selling price 
of said digital image data depending on whether said advertisement data, said text 
information data, or said processing information is synthesized with said digital image 
data . However, Ginter teaches reception dealer gives a discounted price for a certain 
quantity of certain data, and supports advertising for the purpose of lower price to the 
users (column 22 lines 33-52 and column 30 lines 40-48). It would have been obvious 
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to one of ordinary skill in the art to allow the reception dealer of Ginter to change the 
selling price of the digital image data based on whether certain information (i.e. 
advertisement) is synthesized with the digital image data because users could receive a 
discounted price of the purchase by reviewing the synthesized data, and the data 
provider could also be benefit by promoting its products through the synthesized data. 

As to claims 17 and 33-34, Ginter teaches reception dealer gives a discounted 
price for a certain quantity of certain data, and supports advertising for the purpose of 
lower price to the users (column 22 lines 33-52 and column 30 lines 40-48). Ginter 
does not specifically teach the reception dealer changes said selling price of said digital 
image data depending on whether said digital image data is subjected to said 
scrambling process or said masking process . However, Ginter teaches charging fees 
based on the services that are provided to the user, such as fees for decrypting data 
(column 42 line 35 - column 43 line 20). It would have been obvious to one of ordinary 
skill in the art to allow the reception dealer of Ginter to change the selling price the 
digital image data based whether the scrambling process or the masking process are 
performed so that the digital image data provider can be better compensated for the 
services that provided to the users. 

As to claim 18, Ginter teaches an image commercial transactions method 
comprising (Fig. 1): 

a) An image scanning step for converting a document into a digital image 

(column 299 lines 36-42); 
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b) A reception step of enabling a reception dealer to accept a request for a sale 
of said digital image with a handling condition associated with to said digital 
image and to accept a selection of a receiver said from a plurality of receiver 
sides (column 53 lines 9-60 and column 54 line 26 - column 55 line 31 and 
column 299 lines 36-42 and Figs. 1, 15A; specifically, "a handling condition" 
corresponding to the "rules and controls" in Ginter"s teaching); 

c) A sale step of enabling said reception dealer to sell said digital image with 
said handling condition in a digital data format (column 53 lines 9-60 and column 
54 line 26 - column 55 line 31 and Figs. 1, 15A); 

d) A transferring step for transferring said digital image with said handling 
condition in said digital data format to said selected receiver side via an Internet 
line so that said digital image is developed at said selected receiver said into a 
printed picture modified based on said handling condition (column 53 lines 39-60 
and column 54 lines 26-56 and column 299 lines 36-42 and Figs. 1 , 15A; 
specifically, this limitation corresponding to the digital image is delivered in a 
restricted format at the consumer side according to the handling condition in 

G inter's teaching); 

e) A charge accounting step of enabling a charge accounting dealer to effect an 
electronic charge accounting transaction for a purchase of said digital image with 
said handling condition in said digital data format (column 55 lines 44-60 and 
column 58 lines 3-63 and Figs. 1A, 3-4). 
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Ginter teaches the digital image being transmitted including pictures (column 59 
lines 28-30 and column 283 lines 5-12), Ginter also teaches an image scanning step for 
converting a document into digital image as discussed above. Ginter does not explicitly 
teach the image scanning step is for converting a picture on a photographic film into a 
digital image. Garfinkle teaches an image scanning step for converting a picture on a 
photographic film into a digital image (column 2 lines 53-61 and column 3 lines 34-51 
and Figs. 1 , 3). It would have been obvious to one of ordinary skill in the art at the time 
the inventions was made to allow the image scanning step in Ginter's teaching include 
the feature of converting a picture on a photographic film into a digital image because it 
would allow the picture related data to be better captured, efficiently stored, and later to 
be better distributed. 

As to claims 18 and 36-39, Ginter further teaches a publication step that displays 
transaction history (column 24 lines 24-53 and column 258 line 30 - column 259 line 12 
and Fig. 72D). Ginter discloses the claimed invention, as discussed above, except for 
the step of displaying collectively digital image to be sold, or displaying the digital image 
to be sold together with a payment condition for purchasing the digital image or with a 
recorder's name of digital image or with a recorder's history. It would have been an 
obvious matter of design choice to modify the teachings of Ginter to provide the step of 
displaying such contents. Since the applicant has not disclosed that displaying 
collectively digital image to be sold, or displaying the digital image to be sold together 
with a payment condition for purchasing the digital image or with a recorder's name of 
digital image or with a recorder's history solves any stated problem in a new or 



Application/Control Number: 09/749,097 Page 1 1 

Art Unit: 3621 

unexpected way or is for any particular purpose which is unobvious to one of ordinary 
skill and it appears that the claimed feature does not distinguish the invention over 
similar features in the prior art since, the teachings of Ginter will perform the invention 
as claimed by the applicant with any means, method, or product to display such 
contents. 

Claims 19-29 are rejected for the similar reasons as claims 2-13. 

Conclusion 

5. THIS ACTION IS MADE FINAL Applicant is reminded of the extension of time 
policy as set forth in 37 CFR 1.136(a). 

A shortened statutory period for reply to this final action is set to expire THREE 
MONTHS from the mailing date of this action. In the event a first reply is filed within 
TWO MONTHS of the mailing date of this final action and the advisory action is not 
mailed until after the end of the THREE-MONTH shortened statutory period, then the 
shortened statutory period will expire on the date the advisory action is mailed, and any 
extension fee pursuant to 37 CFR 1 .1 36(a) will be calculated from the mailing date of 
the advisory action. In no event, however, will the statutory period for reply expire later 
than SIX MONTHS from the mailing date of this final action. 

Inquire 

6. Any inquiry concerning this communication or earlier communications from the 
examiner should be directed to Mary Cheung whose telephone number is 571-272- 
6705. The examiner can normally be reached on M-Th (10:00-7:30) Second Friday Off. 
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If attempts to reach the examiner by telephone are unsuccessful, the examiner's 
supervisor, James Trammell can be reached on 571-272-6712. The fax phone number 
for the organization where this application or proceeding is assigned is 703-872-9306. 

Information regarding the status of an application may be obtained from the 
Patent Application Information Retrieval (PAIR) system. Status information for 
published applications may be obtained from either Private PAIR or Public PAIR. 
Status information for unpublished applications is available through Private PAIR only. 
For more information about the PAIR system, see http://pair-direct.uspto.gov. Should 
you have questions on access to the Private PAIR system, contact the Electronic 
Business Center (EBC) at 866-217-9197 (toll-free). 
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